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a: Laaking A Gift Harse In

The Mauth: Receiving
Gifts Of Real Estate

By Eliza Solender and Cynthia Wilson Krause

For charities, it's not wise to .accept real estate gifts on
impulse. The best way to be prepared is to establish policies

and procedures for accepting gifts of real estate
from a prospective donor.

T he telephone rings and a prospective donor offers you a "valuable" piece of real estate worth far more than your

typical contribution. If you are like most executive directors, your immediate impulse is to accept the gift. As many

charities have learned the hard way, it's not wise to accept real estate gifts on impulse. The best way to be prepared is

to establish policies and procedures for accepting gifts of real estate before you get that telephone call. Then, you can better

determine whether the gift would be an asset or a potential liability.

But how do you ask important questions without offending the donor? And how do you decline such an offer without

losing a friend for your charity?

Having written policies for evaluating and accepting gifts of real estate provides several safeguards:

Minimizes the risk of environmental liability arising from ownership; Reduces the possibility of offending wealthy

donors and other contributors; Decreases the risk of politics and/or strong personalities or departments dominating your planned

giving efforts; and, Satisfies increasingly vigilant board members about operational policies for gift acceptance policies to protect

against lawsuits.

Having written policies also gives you more confidence to ask questions when approached with a potential gift. The

following suggestions will help you establish policies for receiving gifts of real estate. These include:
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Your charity should have a firm policy that it can not accept real estate without first inspecting the property. The pri-

mary reason for this inspection is to assure you that there are no environmental hazards visible on the property. Additionally,

an inspection assures you there are no other barriers to the property's marketability and tells you whether you would have a

preliminary interest in the property. For example, you probably would not want to receive a "crack house" as a gift. And, it's

a good idea to take some photographs so you can provide them to the board of directors.
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